
Specialty-EMR Provider gMed Named to 2008 Inc. 5000 
Product customization, user-friendliness contributes to triple-digit growth 

 
WESTON, Fla. (September 3, 2008)—Specialty electronic medical record provider 
gMed, Inc. has been named to the 2008 Inc. 5000, a list of the 5,000 fastest-growing 
private companies in the United States. 
 “We are excited to be ranked among some of the top growing companies in the 
country,” said Joe Rubinsztain, CEO of gMed, which serves cardiology, 
gastroenterology and soon, urology practices. “Appearing on this list is a tribute to the 
hard work and commitment that our employees demonstrate each day.”  
 Founded in 1997, gMed has been empowering the specialty practice by 
delivering an electronic charting system that provides forms similar to their paper 
counterparts, while adding navigation, easy access to patient history and a standard 
user interface. Ultimately, the system allows physicians to focus less on paperwork, and 
more on patients. 
 “The adoption of EMRs is on the rise, and gMed is positioning itself well to be the 
provider of choice for the specialty practice,” Rubinsztain said. “The Inc. 5000 
recognition is another indicator that our strategies and goals are on target, and we look 
forward to continued growth.”  
 
About Inc. 5000 
The 2008 Inc. 5000 was compiled by measuring revenue growth from 2004-2007, 
according to Inc.com. To qualify, companies must be privately held, U.S.-based and 
independent, as of December 31, 2007, and have had at least $200,000 in revenue in 
2004 and $2 million in 2007.  
 
About gMed 
gMed was founded in 1997 to create a better alternative to the paper medical chart. 
gMed's Digital Charting system integrates medical information, cuts costs, increases  
revenues, improves quality and reduces risks for selected medical specialties, including 
Gastroenterology, Cardiology and soon Urology.  
 
Physicians are in a rapidly changing environment and the pressure of adapting to a 
paperless system to remain competitive can be daunting without the right products and 
guidance. gMed forms a partnership with their clients to provide requirement analysis, 
installation, implementation, training, customization, support, maintenance and remote 
management services—ensuring the transition is seamless. More information is 
available at http://www.gmed.com. 
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